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All you need is one great sales letter, and if you want to build your
school you've got something that works, and I've just showed you
two things that would multiple two times it's effectiveness, endorsed
mailings and by doing multiple mailings. That's all you need. If it's
working and you can double it, you've got the key to build a huge
business now. Build a big business, up your price, and make it
really exclusive.

This is a very cool recording | did with a gentleman named Scott.
Scott was the owner of a karate school, and he called me searching
for some marketing products and as we started talking we
discovered two specific ways that he could double or triple his
business. | think you'll be really interested to know what he’s been
doing up until now that has changed the way he markets and
generates customers for his karate business because I’'m sure you
can adapt some of the same ideas he’s using for his business for
your business. | think you'll really benefit and learn from this
recording, enjoy.

So, you're a martial arts instructor?
That's correct.
Do you own your own dojo or whatever?

Yeah, | have an interesting situation. | sublet space from the
existing kick-boxing gym owner, and I've acquired quite a clientele
and it's been mostly through direct response and direct malil
advertising. This is after months and months of the traditional
methods — handing out flyers, throwing away money at the penny
saver and just praying I'm going to get some type of response. |
stumbled across your site and got turned on to some Gary Halbert
stuff, and just sat down and really started to figure out the of
effective copy, and | started to get a mailing list and sending letters
to people that had taken matrtial arts and that would interested in
these type of activity. | began to sort of, | guess they call it “drip”
like a drip system to just sort of educate them because | think my
product or my service does require a bit of explaining and slowly,
but surely, | started to really get some qualified leads. | mean so
qualified from direct mail that the appointments did not even need
confirming, and that's usually, in our industry, you have to double
confirm, you have to send out a confirmation card and all sorts of
1
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stuff, all sorts of gimmicks to really ensure the appointment, and |
think the direct mail was so powerful that people really, well, they
were already sold when they actually came in. | simply had to teach
them some moves and establish a little bit of credibility with them,
and they were ready to sign-up for a program, and in fact, | now
charge more then anyone in my area for lessons and it's not even
like a real martial arts school. Like, | don’t have a sign, and I've
literally built my program by hand by using a direct mail message.

Michael: Tell me about the first time you did the mailing. What kind of list did
you mail to?
Scott: The first mailing | got, | stumbled upon a list of women aged 25-55

who | didn’t about them — what'’s their income, whether they had
kids, | just had a list, and the first | mailed to that list. It was an offer.

Michael: How many people on the list?

Scott: The list had 2,300 names, but | could only afford to mail to about
two or three hundred of them, maybe about 250.

Michael: Where did you get the list?
Scott: | got the list from a guy who was demoralized in direct mail. He had

no good results, and he just kind of handed it to me. | don’t know
what company he bought it from.

Michael: Okay, well, were they on labels or just in a database or what?

Scott: They were in a database. | taught myself how to do the mail merge
and...

Michael: So, you printed them right on the envelope.

Scott: Yes, sir.

Michael: What did you write a four page sales letter? Tell me about the sales

letter you put together.

Scott: Well, the initial thing that went out was a direct response. At this
point, | knew direct mail was working for some people, but | didn’t
quite know how to structure an offer or educate them so to speak.
So, | just put together a postcard 4x6 yellow postcard and was
offering a free lesson. | had a graphic of an action photo and
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response was horrible. | was almost ready to pack it in, and then |
got turned on to this idea that copy is king. | really couldn’t wrap my
mind around the idea that all these words and on and on and on. |
said, “You know what? What the hell?” | put together a four page
sales letter all copy, no photo at all, mailed it to the exact same
names, and out of 250 names, my first mailing | got like six or eight

calls.
Michael: That's great.
Scott: One thing | changed in the offer Michael, was instead of calling that

your intro class where people knew they were going to be
hammered for lack of a better word to make an appointment or to
sign-up, | said, “Call 24 hour recorded message” which was an idea
| got from your site, by getting recommended to Gary’s stuff, that
this is a small baby step. It's just going to take the next step.

Michael: So, what did the four page letter say basically?

Scott: | think the opening line was something like “Amazing but true
unleash your child’s potential.” One of them was, “How to increase
your child’s confidence, energy, and enthusiasm in 21 days,
guaranteed”, and then my signature on the bottom of it.

Michael: Okay, so your market was children. You're mailing to mothers for
their kids?

Scott: Yes, | was mailing to a list of women 25-50 in hopes that they had
some children that would want to take martial arts classes. That's
correct.

Michael: That's a great — that’s a very responsive list, mothers with children.

I've got two young kids, and I'll tell you a quick little story from my
first child who is now almost four, we wanted to put together a play
group of kids in the neighborhood, and | went to a list broker and |
got every mother in my zip code and another zip code close to me
who had children and | mailed out a little one page letter with a
photograph as a grabber of my baby, and this just one little simple
letter, | forgot exactly what | said, it was a little direct mail type style
letter about putting together a playgroup, and | mean it worked
great. | think the response was like ten or fifteen percent, and for
years we had a playgroup just based on that one simple little letter
to mothers of children.
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Scott: Wow! And, they would call you at your home?

Michael: Yeah, they’d call my wife and they’d say, “Yeah, | got your picture
and your letter.” And, you know, these were new mothers with new
babies and new mothers with new babies want to start thinking
about socializing their children even at a young age and getting
together with other new mothers with babies.

Scott: Wow! That's outstanding. The envelope — did it look like something
was commercial?

Michael: No, total Gary Halbert — | think | had a girl hand-address them with
maybe just the street return address with the photo inside as the
grabber, and a simple letter. It was just as simple as that. So, you
got like six calls and so your offer was? Tell me about — oh the offer
was the call, the 24 hour recorded message to do what?

Scott: To receive two things. One, a free eight page information kit called
“How-To Increase Your Childs” this that and the other thing —
discipline, confidence, attention span, in 21 days, and for the first
25 callers a free uniform voucher.

Michael: What's a uniform voucher?

Scott: A qift certificate worth fifty dollars which gives them a free uniform if
they decide to come in and test drive. It was so exciting because |
sent the mail out and then later on maybe two or three days later |
looked at my cell phone and I had six or seven messages. | was
like, “Who’s trying to get a hold of me?” And, it was so exciting. |
was in a Starbucks. | was like “Yes!” | stood up in front. | couldn’t
believe it. | called my girlfriend. She said, “You're kidding me.” |
said, “No.” And, this is after — my fingernails were black from putting
out fliers on windshield wipers with no response. | mean, thousands
and thousands of fliers with one or two calls and they would juggle,
and “how much is it?” “do you have to sign a contract?” Fifty
thousand questions, they wouldn’t show up for the appointment,
here | am — people are leaving a slow message, “My name is Jane
Smith. This is my address. This is my phone number. | have two
seven year old twins, and | want to get them in your program
immediately.”

Michael: Did you talk about the price in your letter or your 24 hour recorded
message?
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No, | just — my message was like “Dear Parents, are children really
are our most valuable asset, aren’t they? Thanks for calling. To
receive your free eight page information kit, please speak slowly
and clearly at the tone, and a representative will contact you within
24 hours. Now, here’s the beep.”

So, you contacted them back before you mailed them out the
voucher and the eight page kit?

No, get this. | received — they would leave their phone number, and
in some cases | already had that from the mailing list, but they
would leave their address. | would then mail them that second thing
— the information kit without even calling them. They would then call
back again, and that's when | would make the appointment. | would
follow-up with them in two or three days and it was like talking to
friend. As a matter of fact, in many cases when | would call them, it
was like, “Oh, hey, Scott, oh yeah you're the guy from the thing.” |
mean as opposed to in the past where | would call people —
someone | pulled out of a lead box slip, they were like “Who’s this?
Call back later.”

So, you did all your selling up front?
Totally.

That's awesome. So, when you bring a kid in, what does that mean
to you? What kind of money can you make off a new client?

Well, we in the martial arts there’s sort of a stigma with the money
hungry and this and that and the other thing, but | make no
apologies. | look at every single potential new member that comes
in as an opportunity to glean $1540, which is — our program is $130
a month times twelve months and that is the first program, the
minimum commitment that we expect that parent to make when
they enroll a child in our program.

How many sessions is that?

That includes ninety sessions.

That's good. That's a lot.

Yeah, it's two times per week over the course of a year.
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Michael: Are you a blackbelt yourself?

Scott: Yes, yes, | am a master instructor.

Michael: What is it in karate?

Scott: It's actually Tae Kwan Doe. The system | teach is a blend because

in this day and age kicking and punching is not enough, so there’s
some self-defense.

Michael: So, that was your first mailing to that 200, and then tell me what
happened. Tell me about other mailings.

Scott: Yeah, the first 200 that was the first four page sales letter. Then |
started to send a 5x8 postcard for 37 cents, and the reason | was
doing that was just — | started getting some stuff in the mail,
because once you've got on all these lists, you get other people’s
ads and get some ideas. So, | got some stuff from a company
called “Y2 Marketing”.

Michael: I'm familiar with them.

Scott: And, | went to one of their seminars and | was blown away. In fact, |
even brought a mini-recorder and recorded all three days of the
seminar which people were actually paying pretty good money to
go to and it's one of the more impressive marketing events I've ever
been to, and they turned me onto this idea of getting the maximum
size postcard you can for first class stamp which is 6x11. So, |
started to mail that out which followed their format which had a
pretty catchy/borderline offensive headline, then with a sub-head,
lots of body copy, and a coupon style offer. And, the response,
again, the same names was four and five calls each and every time
| would mail it out.

Michael: Okay, compared to your four page letter.

Scott: The response was just about the same, but I've got to admit the
four page sales letter prospects, | don’t know if it was because |
was so excited and they were my first batch of prospects maybe |
handled them with more kid gloves so to speak, Michael, but it does
seem the people who got the four page letter although it was the
same amount of calls, they do seem to be higher quality.

6
Here's a quick and easy way you can get into the marketing consulting business. Work part time from
home. Help businesses make more money. Listen to hours of free interviews, case studies and how to
consultant training at http://www.hardtofindseminars.com/AudioclipsH.htm



http://www.hardtofindseminars.com
http://www.hardtofindseminars.com/AudioclipsH.htm

For more interviews on marketing consulting go to http://www.hardtofindseminars.com
© MMVII JS&M Sales & Marketing, Inc. San Diego California -Tel. 858-274-7851

Michael: Your conversion rate was better because you did more selling in
the four page letter.

Scott: Without a doubt.
Michael: Okay, so the postcard was bringing in more leads, but you felt the

four page letter was converting more, and that makes sense
because a letter is more personal then a postcard.

Scott: Most definitely.
Michael: Did you stick with the postcard?
Scott: | stuck with the postcard only because | kind of liked the way it

looks. | figured it was getting higher readership. I'm now going to
shift back to the letter format only because like you were saying, |
do think it is a better conversion rate. People seem to come in. they
know a heck of a lot more about my program then someone who
responded from a postcard.

Michael: Okay, so what do you want to do? Do you want to build your
business up even more?

Scott: Yeah, I'd like to build my business to the point where it's working a
little more predictably. | had some lousy results my last mailing, and
I’'m thinking it's because of the summer. I'm relatively new to direct
mail. Historically speaking, | heard July and August aren’t really
great months.

Michael: That's what I've learned too. It is pretty true. A lot of the kids are in
camp or they’re away on vacation or whatever. This probably, |
don’t know about within the karate industry, martial arts industry
when classes are heavier, but | would think summer’s probably
pretty much a down time.

Scott: Yeah, summer is a down time. People aren’t starting anything new
or at least committing. Summer’s a great excuse not to start
something that’s a good idea.

Michael: Or, maybe too late right now with summer coming to an end and
everything. | mean | think you should just build on that. You could
keep studying this stuff. There’s nothing wrong with that, but I think
what you could really do to dramatically increase the response is to
take that same four page letter and find some non-competing
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businesses with a client list of mothers with children that can send
that letter out to, your letter out with a one page letter written from
them endorsing your karate school. For instance — how many past
customers do you have that you have names and numbers?

Scott: Hundreds.

Michael: If you went through those hundreds and looked at those lists of
those mothers or parents and mailed them a letter and saying, ‘I
really enjoyed having your kid as a student in my class. He did
great, and | wanted to ask for your help.” If you can explain how
you've been mailing out a letter to mothers, but the mothers didn’t
know who you were and yeah, you got some response, but | had
this idea and | thought that if you would be so kind and if | could
repay you in some way, do you have the list of maybe business
associates or mothers or friends who have children in your same
age group that you'd be willing to mail my letter? And, you can send
them a sample of your letter endorsing my karate school, and have
them mail out your letter to their center of influence or if they have a
business to their customers. So, they’re endorsing you to their
friends and customers and business associates. Do you see?

Scott: Wow.

Michael: And, then that’ll blow your response through the roof, and you've
got to repay them somehow. | don’t how. You’ve got to bribe them
somehow, but you tell them they’re not going to have to do any of
the work. You'll put the letter together. You'll put the little one page
letter that comes from them. All they’ve got to do is sign it and
agree that it's okay. You'll pay for the mailing. All you need is ten,
twenty, thirty names of some of your closest friends. And, for each
one you give me, you've got to bribe them with something. You
know one account could be worth a thousand bucks net in your
pocket. You've got to pay them back and give them a reason to do
it. And, if you just did that and focused on joint ventures with people
or focused on an endorsed mailing — find a children’s clothing store
in your area and tell them “let’s do a joint venture”. You mail your
karate school letter out to their entire customer list who bought
clothes from them over the last couple of years. Other schools that
do instruction, it may be a soccer camp. The owner of the soccer
camp sends the letter out to previous clients of their's saying “You
know two years ago or last year your child played soccer. | know he
may not be interested in it anymore, but I've got a buddy of mine
who does karate and | wanted to at least expose you to the benefits
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of karate for your children.” Have him mail to his past customers
that he’s not doing anything with, and then you can even give him a
piece of the action on any new clients that come through. You
see? You're taking advantage of all those built relationships. A guy
who'’s got a soccer instruction camp has spent years building his
customer list just as you did pounding the streets putting up fliers.
He’s got all those names, all those happy customers in a database
somewhere that are just sitting there. They’re probably not going to
enroll again. So, you just approach him and say, “How would you
like to make money on your customers that are never going to buy
from you again?”

That sounds excellent. Now, Michael, from your experience, have
you found that a lot of these guys that they’ve collected this list of
customers and they understand that it's valuable, do you find that
sometimes you have to do the work for them?

Yeah, if you're going to set-up the joint venture, you’'ve got to do all
the work, but all you've got to do is approach them and say, “How'd
you like to make some easy money?” You call it “free money”, and
you just approach them. You say, “This is the deal. I'm a karate
instructor. You're a soccer instructor. You've got customers that are
never going to play soccer with you again, right? They're sitting in
your computer. | would like to send a letter out — your four page
letter — with you endorsing it.” So, you're going to have your four
page letter, and then on top of that letter you’re going to have a one
page letter that you're going to write for the soccer instructor, but
it's coming from the soccer instructor -do you see what I'm saying?
- endorsing your program, and then you pay for the mailing. You do
everything. All he’s got to do is give you the names. Does that
sound better?

There’s a batting cage right down the street from me, and | just met
the guy and this is perfect timing.

Just ask yourself, what businesses in my area have kids that I'd like
to have as customers that's non-competing? And, they can benefit
from it. They can not only make money from their batting cage, if
they endorse your product — they’re probably not endorsing
anything else, believe me they’ve probably never mailed a thing to
their batting cage customers.

So, now the person with the ex-soccer mom — she’s getting this
letter out of no where that she’s never gotten before, and this guy
9
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whom she obviously trusts and had a great experience with and
she’s like, “Wow, this guy’s sending me a letter about this karate
guy. The karate guy must be good.”

Exactly!
Wow! That's great!

You wouldn’t have to buy another tape, course or anything if you
just focused on that, if that's what you want to do is build your
karate school, and then once you do that, let’'s say you build an
even more successful school where you're just maxed out, then
you can take all your information that you’ve done and create a
course and sell that information product to other karate schools.
Your system, that letter you have and your script that goes on your
24 hour recorded message and what you say when they call — if
you document that and get that all in a course, that is — it's like the
combination to a safe. You know? Remember when you were
looking at your cell phone? You were like “Six calls from two
hundred letters?” It was like you just opened up Fort Knox. That’s
like you broke the code. That combination of words and that system
and that method is what will be able to keep your class full for the
rest of your life as long as you keep mailing the same thing, and as
long as you do what you just did. Right?

Repeat the formula and get the same results.

Yeah, and so that information is very valuable because there’s
karate guys still pounding the streets putting fliers on windows.

There are some guys in my industry selling some information
products on how to market, and the irony is the guys who are
making the biggest money in this industry are actually selling “how-
to” stuff. They’re selling lessons, but there are some guys who are
ultra-successful who are selling how-to programs. So, my question,
Michael, is because my program is still on a small scale, but | have
stumbled upon something that is incredibly effective, is there a
credibility issue like “well, you know, should | buy Scott’'s how-to
direct mail program?”

Not at all, not at all. There’s no — not at all. No one is going to

guestion you. Everything you state and everything you've told me is

true and it works. If you can confirm that every 200 letters you mail

out, you get six or five or even four or three — you don’t even need
10
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to make it hugely successful. What does 200 letters cost? 200
letters — if they cost you a buck a piece which is overinflated, that's
200 dollars, but do you think you brought in one 1600 dollar or 1500
dollar customer from 200 letters?

Definitely.

Okay, well look at your multiple on that. You’ve more than five
times your money. You've got five to one on your mailing. That's
just based on one conversion. Let’s say if you mail 200 letters and it
costs you 200 bucks, and then you brought in six. Let’s just say
your net profit with your expenses is a thousand bucks a piece.
That's six grand. So, it cost you 200 and you brought in six grand.
Look at the multiple on that. That’s just unbelievable.

So, then with that in mind, if | can put this together in a system or
format this method of direct mail, | could market to existing
struggling martial art school owners with a headline of something
like “Learn How...”

“Learn How | Mailed 200 Letters and Made $6000 in New
Memberships in Two Weeks” I'll show you how. I'll show the script.
I'll show the letter. I'll license the rights to my letter. You could do
that. You could have your own information product and really make
some money helping them, but it's whatever you want to do. | mean
this is just one idea, but you can take that system and you can
license that system to martial arts and they have to pay you a fee, a
monthly fee, every month they use the system. You can rent the
system out. And, if you want — | bought from a guy an entire
marketing course. It was something he put together. This guy was a
platinum member Dan Kennedy student. He was going through
some hard times, and | bought a bunch of his old Jay Abraham and
Gary Halbert stuff and he had also put together a course for gym
memberships. It was “How To Increase Your Gym Membership”,
and he modeled the course also a martial arts course, and this is
Dan Kennedy style. A lot of Dan Kennedy’s consulting went into
this thing, even in the sales letter. | think he paid money to have the
sales letter, part of it, reviewed by Dan Kennedy, but I've got an
entire course that | own the rights to, the retail rights and everything
and it's my course that was designed for the gym membership. It
was originally modeled after martial arts. | have the entire postcard
ads, all kinds of stuff that a martial arts studio could use to build his
business. | bought the course because | needed a course for my
pen business, for my invisible ink pen license that | sell. | took that
11
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entire course and modified it for how to make money in
manufacturing and selling invisible ink pens. So, because
marketing can be modeled to anything, you can take any course
and modify it, just like with sales letters and stuff.

Scott: So, your pen course which | did read in your biography, you
modeled this...
Michael: | modeled this course — with the course they get a marketing course

with it, and | took this course that was originally for gym
memberships and turned it into a course marketing course on how
to build a pen manufacturing business and how to market the pens.

Scott: For something like that would work for pens would definitely
probably work for what I'm doing.

Michael: It will definitely work for karate. As a matter of fact, he modeled the
gym membership course off of a karate course.

Scott: It was influenced in some way by the hand of...

Michael: Definitely by Dan Kennedy, yes. The Dan Kennedy model, it
teaches you about the 24 hour recording just like what you did. It
already has a lot of the sales letters and everything done. I'll go
through it and email you a couple of the ads and the postcards, and
direct response style promotions that you didn’t have based on
karate and gym memberships.

Scott: Wow, that'd be outstanding.

Michael: That would be a timesaver if you decided you wanted to get into
creating a really good quality product a lot of the work has already
been done.

Scott: I’m going in that direction in wanting to create information product.

Michael: Well, it's already done. | mean all you would have to do is put the

stuff that’s worked for you in this thing and just go through a course
and kind of fit it to your personality and make sure it applies to how
you want and the outline is there, the sales letter’s done. | don’t
know about the results of the sales letter, but you’ve got — with the
sales letter you'd be selling other karate studios, but you could go
through the sales letter and add your two cents with your
experiences as what it’s like to struggle running a karate school.
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And, then also make sure on the CD I've got a recording with a guy
named Robert who was a kung-fu instructor. Did you see that? It's
an hour recording | did with a guy who is doing five grand in yellow
page advertising and he’s a kung-fu instructor. It would be a good
recording to listen to you for you. You'll like this one.

Scott: What would you suggest — like, I'm trying to learn how to be a more
effective copywriter, so, my question is | know Dan Kennedy has
the copywriting seminar in a box.

Michael: First of all, you've got Gary Halbert, his newsletters. You found
those, right?

Scott: Yep.

Michael: Okay, that’s the number one source. Have you ever heard of a guy
named Carl Galetti?

Scott: No.

Michael: Carl Galetti has been around with this group of marketing people
for a long time. As a matter of fact, he used to do and still does kind
of what | do, but he had hard to find marketing books. He’s the one
that brought a lot of these old books from guys who have been
dead back to life, and he’s a serious, serious student and all he
does is copywriting. He actually used to do consulting, but he
stopped doing it because any of his time is much more valuable
writing copy for himself, selling his own products, much rather then
by paid by clients. But, he put on a copywriting course, and I'll
email you the link tomorrow. I'll email you the link to his copywriting
course. | think he charges seven grand for it, and it's a copywriting
protégé course, and | have that entire course on video. It's 25
videos, and he is a serious student of Gary Halbert. As a matter of
fact, | think Gary Halbert’'s a student of his too. If you really want a
serious course on copywriting, this is a great guy to learn from. |
think much more detailed and intense then Dan Kennedy’s
copywriting course. Your mailing that went out to those first 200
people — do you realize that if you just mailed that same letter out
again to those same 200 people, you can bring in another three
calls, if you did nothing else?

Scott: Just the same letter?
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Same exact letter, and then if you did a third letter maybe fifteen or
twenty days letter, a month later, you could probably bring in
another two calls. You know, you attach a final notice, “I mailed you
two previous letters. You may have thrown them away, the dog ate
them or whatever, but | just wanted to absolutely make sure that
you’ve had a chance to look at this now. It’s that important.” And,
you mail the same exact letter out. So, yeah, and that’s your same
list. So, what you could do just by mailing a second and third time is
what Dan Kennedy teaches is you — that six can turn into twelve or
thirteen.

Right.
Isn’'t that awesome?

That really is. That's what | heard about the magnetic marketing is
that | heard that there’s a series.

There is a series. He shows you some series, but sometimes he
doesn’t show them in entirety in there, and they’re for different
industries and stuff, but it's good. | mean it's good stuff to model.
So, hey, | would just go — | would just go the cheap hundred dollar
one from 1996 and you’ll have the letters there and you can use
that as a model to make your series for your karate letter. But,
imagine if you did your endorsed mailing, and you did a series of
your endorse mailing. So, your endorser mails it out three times to
the customers. You'd have so much business you’d have to stop
mailing. | mean I'm absolutely sure of it. Unless, you have already
have put all new instructors and stuff.

No, that almost happened the one mailing | did. | was telling people
the intro would be two weeks from now and if you can’'t make it,
you’re not going to get a second chance. I've never been in that
kind of position. It's always been the other way around, you know,
“Will you please come in and try?” So, | definitely — | don’t even
doubt that that inner circle thing.

No, look, if this happens — let's say you can get all the damn
customers you want, okay? Then, what you do is, and forget what
anyone thinks, then you just starting raising your prices, because
the higher the demand — if you absolutely can't take people, you're
in high demand, aren’t you? If you create all the demand you want,
you could be the guy who charges $2,500 a year and $3,000 a
year, okay? Now, how do you justify that? | think you could justify
14
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it. | mean I think there are people who have money and who want
the best, right, but with that extra income, you could really make
your place special. You could do some special things about your
school that no one else has even thought of. Like after each
session, you could hor d’oerves. | mean, | know that sounds crazy,

okay?
Scott: But, that's exactly what it takes.
Michael: Hor d’Oerves for the mothers and wine. You could hire with that

kind of profit, you could hire maybe a celebrity karate guy to come
over and sign belts or something. | don’t know.

Scott: | could put on free parties for them.

Michael: Parties.

Scott: Totally load them with extra services.

Michael: With the extra service, and you just think “What would be the most

incredible...” If you were a kid, what would be the most ideal karate
school that you could ever dream of if money wasn’t a problem? If
you start doing stuff like that and really making your business so
different, stand out from all the rest, just little things that make all
the difference, and then word of mouth. You know you could have a
six month waiting list, and then you start building exclusivity, and
then price really isn’t an objection.

Scott: No, when it comes to the point of the waiting list, yeah, | can...

Michael: | mean, wouldn't it be great dealing with just - you know, think
about it, the more money people have the nicer they are. When you
were doing those little coupons and stuff, you got people who
probably didn’t have much money and they were bargain price.

Scott: They’re the worse, and they’re the ones that want all the personal
attention with a thousand ridiculous questions.

Michael: Well, that's why if you're charging two to three thousand a year
rather then fifteen hundred a year, four thousand a year or five
thousand a year, then you have the time to explain why you're
charging five thousand a year, and you explain. First of all, you'll
get a higher quality student, and if you could just live up to that and
do some things a little bit different. Wouldn’t you rather have just
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maybe an exclusive group of maybe 20 or 30 or 40 customers at
five thousand a year, you know, rather than twice the amount at a
lower price?

Definitely. That is definitely incredible. | think a lot of great people
like yourself, and sometimes in my own industry, and I've always
left the conversation saying, “You know what? This would've been
great if it was recorded.”

When you get my new CD, | have one of the recordings on how to
do it, but it's called “Modem Spy”, modemspy.com. There’s a link. If
you go to my webpage, go to the audio clip page, look for the one, |
think it's in the 50s, you'll see how to do recordings and there’s a
link to get the software. It's about $29. You may need a special
modem on your computer that you can plug a phone into it or a
special sound card. You can just ask your computer store what you
need. | had to put one in there. And, you've just got to read the
directions and it allows you to record conversations, just like we’re
doing now.

And, Michael what about live recording? Like, | bump into someone
who happens to be a genius at the martial arts business or a similar
business and want to tape that conversation, and get at least — |
understand the quality doesn’t have to be great, but...

There’s some great stuff out there. Just go to Radio Shack. Tell
them you're looking for a digital recorder. They’re little hand held
devices that — there’s stuff that will record ninety hours in mp3. So,
if you're talking to someone and you can just hold it right there. It's
a digital recorder. You can capture every word, turn it into an mp3
file and put it up on a website or do whatever with it.

Wow, okay.

You can have it transcribed. Someone gave me a great tip. If you
ever want someone to do transcription for you, in the back of
Writer's World Magazine, you can go to the bookstore where all the
magazines are and look for a magazine called Writer’s World, and
in the back are classifieds where there’s people who do
transcription for just dirt-cheap.

Okay, that's outstanding. | had the good fortune, | ran — I didn’t run
into — | walked into Bob Why'’s Office...
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Michael: Oh, really?

Scott: Out of nowhere. Yeah, I'd been reading this stuff online. | didn’t
know. He’s actually four miles from my karate school.

Michael: That's wild. | had no idea where he lived or anything.

Scott: You've got to see it. It’s typical of the old-school mentality. He had
an office in a third floor like house turned into small offices, and you
walk up the stairs, like the rickety stairs, you get to the top floor and
there’s like a magic marker on a piece of cardboard like torn off a
box that says “Bob Why”".

Michael: Really?

Scott: And, it's hung on his door with Scotch tape.

Michael: That's hilarious.

Scott: And, | walk in and nervous, I'm like “What’s he going to think? I'm

an unannounced visitor. I'm just so excited to learn about
copywriting.” And | knock on the door, but I listen outside the office.
He’s talking to Vic Conant.

Michael: Oh, really?

Scott: Yeah, he’s talking to Vic Conant, and he’s presenting this project to
him and stuff and it was really cool. | wish | could remember what
they were talking about, and he Vic Conant at his rapt attention,
and then when the phone call ended | knocked on the door and he
let me in, and he spent like an hour with me. He went into his
personal swipe file, and he gave me actual direct mail letters that
were addressed to him.

Michael: Oh, that’s so nice of him. That’s great.

Scott: It was one of the most — it was one of the coolest things that has
happened to me, | think, this year.

Michael: And, he took an hour with you. Did you tell him you were learning
how to write copy and stuff?

Scott: Yeah, | was telling him about my thing about writing copy and how
me doing this martial arts thing, going from health club to this is it's
17
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like — I mean not a rags to riches story, but it's more like a rags to a
pretty good income story, and he said, “I think you should organize
into a presentation, be a motivational speaker. We'll call you ‘The
World’s Most Dangerous Motivational Speaker’, and you go out and
break a brick or something like that.” | walked out with a handful of
stuff.

That's great. All you need is one great sales letter. It's like your
system. If you want to build your school, you've got something that
works, and | just showed you two things that will be two or three
times it's effectiveness through endorsed mailings and by doing
multiple mailings, and that’s all you need. | mean, if it's working and
you can double it, you've got the key to build a huge business now.
You really do. So, I'd just focus on doing that — build a big business,
up your price, and just make it really exclusive.

And, continue to do what works and not try to outsmart myself.

Yeah. Sometimes we keep looking and looking and looking and
looking but if this is what you want to do originally is build a big
karate school, a successful one, is that what you were love doing?

Yeah.

Then do it. You've got the formula right there. You'll have all the
customers you can handle. A big mistake people make is once they
find something that works, they get bored with it and they want to
change it, and believe me the change of your headline or one word
can drop your response to zero. So, yeah, you should feel
fortunate that your system, the combination of words that you had
on your 24 hour voice mail, the letter — | wouldn’t change a thing. |
would just turn to endorse mailing and the multiple mailings and just
start mailing to more qualified people like an endorsed list like the
batting cage guy. Just ask yourself, “What businesses around me
deal with kids who we could do a deal with?”

Michael, that’s incredible thanks so much.
You're very welcome, and then later on if you want to rent a course
after you big a real big business and you want to do a course on an

information product, I've got those available for you. That'll save
you a bunch of time because you'll probably be pretty busy.
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Awesome. I'd like to start creating because from the health club
thing | achieved great success in sales that I've been invited to New
York Sports Clubs and Boston Sports Club to sort of motivate their
P.T. department on how to get new clients and stuff. So, | always
wondered what would happen if | just invested a few hours in how
to get new clients and how to approach prospects and stuff like that
and then sell that because | don’t have product. The martial arts
business is great, but it ties me down to teaching time, and | need
to come up with a product.

Well, then you can start taking all your classes and bring in a guy to
videotape your classes. Videotape a year’'s worth of classes, and
put them on video and starting selling the videos to people who are
too lazy to come out and they can learn at home.

Oh, man. That's awesome.

Then you just duplicated yourself. Then, they don’t have to come to
your classes. So, in the sales letter, you can say, maybe the third
sales letter, you can say, “Look, | know it's a pain in the butt coming
all the way out here, and you've got commitments, family
commitments, and sometimes it’s impossible to find the time to do
anything, but what I've just done is I've put a year’s worth of my
classes on video, and if you're interested in really learning martial
arts and you’d like me come to your home and teach your children
how to do martial arts and you’ve got the discipline to do it home, I'll
be glad to send you the first lesson free.” And, you can send them a
video with an offer to buy at a huge discount your videos. That's a
huge product right there, and it doesn’t have to be this
professionally designed video. It could be just good enough. You
can get a friend who has a digital camera come out, set it up on a
tripod, and just do your course. As long as the audios good, you
could wear a mike. There’s ways you can do that. You can hire
somebody to come out and do that. Look in the Yellow Pages
under “Wedding Videos” or “Videographers”, and have someone
come out and videotape a couple of your classes.

Yeah, that sounds totally doable.

Start doing that now. I'd start videotaping everyone of your classes
because — and, what you'll need is you'll need a release. You'll
need a release from your students if you were to start selling your
videos, but you could do that. You could do that when you bring
them in. Let’s say you wanted to do that down the road, as you
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bring someone in as they sign an agreement with you, you could
have the clause “on some occasions we videotape our classes, and
you waived the rights to us to use you in the video” or whatever,
and there’s a release | can send you, one that | use for my audio
recordings usually. If you want the Dan Kennedy thing for a
hundred bucks, we can do that. Did you want to get that? It's totally
up to you. You can think about it, let me know, email me or call me.

Okay, it's only missing a couple...

It's missing three tapes. You just want the letters in there. If you can
make your series of letters a little bit better, you may get some
ideas from that. | think that’s going to be the biggest benefit for you.
Okay, I'm going to go and take a look at the sales letter again and
find out what might be missing on those tapes, and then I'll give you
a call back and we’ll do that for a hundred bucks.

Okay, and you can see the whole sales letter on my site. Just go to
“Products” and click on “Dan Kennedy” and you can actually hear
that I've got the recording of him promoting the Dan Kennedy
seminar at Peter Lowe conference.

Do you really?

Yeah, it's really good. It's about an hour. There’s two parts to it. you
can listen to that online.

Magnetic marketing, okay great.

Okay.

Thanks a lot!

Okay, we’ll talk to you later.

| want to thank you for listening to hardtofindseminars.com. If you
want to get in touch with any of the people we interview please

contact Michael@MichaelSenoff.com by email. You can email
Michael@MichaelSenoff.com, or you can call 858-274-7851.
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housand-Year-Old Money-
Making Secret Works Even
Better Today With The Internet

It's easy to follow, simple to learn and works like crazy when used online.
And to prove it, I'll send this secret right to your doorstep for FREE (all you
pay is shipping) to use and try yourself for 30 days.

Dear Friend,

If you’d like to make money from scratch fast — quickly and easily, without
breaking a sweat or lifting a finger — then here’s how a few "elite” businessmen
did it thousands of years ago.

And why you can do the same thing today with the information I’ll give
you in this letter.

My name is Michael Senoff and, as a marketing consultant and teacher with
over 50,000 students around the world, I've seen and used some of the most
advanced moneymaking strategies ever invented. Some of them are so powerful
they can literally put tens of thousands of dollars in your pocket almost overnight.

Yet nothing I've seen even comes close to the ancient — and almost
forgotten — moneymaking secret you're about to see in this letter.

And even though you won’t find anything about this tactic in the bookstores
or at any of the “lvy League” Business Schools — it can give even someone who is
dead broke — with no product, no connections and no business experience at all...

An Almost “Magic” Way To
Get Started.

It’s true.
And I’m going to prove it to you right now.
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Listen to this:

Back in the “olden” days - over a thousand years ago - the merchants and
“wheelers and dealers” of the ancient world did NOT believe in getting their hands
dirty or doing any of the “work” of making their fortunes themselves.

Instead, these experts discovered — what savvy businessmen still know
today — the best way to make a lot of money very fast is to simply “leverage” off
other people’s time, efforts, resources... and money.

Take, as an example, someone who happened to be friends with both the
local blacksmith and one of the king’s advisors.

If the blacksmith was smart, he would simply ask this friend to use his
"pull™ to put in a good word about his wares to the king's people so he could get a
big profitable contract making weapons and armor for them.

If the blacksmith got the contract, he’d cheerfully pay his friend a
percentage of the profits (usually 10 to 15%) just for “joining” his business with
the royal treasury and making the deal possible.

It was a highly effective way of doing business that quickly made the few
people who understood it...

Extremely Rich.
And guess what?

You can use the exact same tactic today just as easily and logically as these
genius businessmen did back then.

Here’s how:

Simply find a business already selling a product that would be eagerly
bought by another (non-competing) business’s customers, and then “join” them
together and take a slice of the profit on the resulting sales.

For example:

Let’s say there’s an auto mechanic and an auto detailer in your town.
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And let’s say the auto mechanic has a large list of loyal customers who trust
him and go to him on a regular basis, even if it’s just to get their oil changed.

You could strike a deal with the auto detailer and the auto mechanic, where
the mechanic sends all his customers a flier or short letter (he can insert it in his
regular customer mailings if he wants) telling them how wonderful the auto
detailer is, how his prices are fair and all the reasons why they should take their
cars to him to get detailed.

And then, for each customer the mechanic sends to the detailer, you split
the money three ways, with you getting a slice of the profits in exchange for
“setting up the deal”.

This way everyone wins:

The mechanic makes money without lifting a finger, the detailer gets
dozens of new customers he wouldn’t normally have gotten — many of which will
continue to spend their money getting their cars detailed with him in the future —
and you get paid...

Just For Bringing
The Deal Together.

Which wouldn't have happened without you.
What kind of money would you realistically make on a deal like this?

In this example (and every deal is different), if the mechanic sends the
detailer at least 50 new customers, and if the net profit on each new customer the
auto detailer gets is an average of $200.00 per car, there would be a total of
$10,000.00 in sales. Split that evenly three ways and you will have made well over
$3,000.00.

But that’s just the beginning.

Because even more remarkable is the fact that... since the mechanic made
money without breaking a sweat, and since the detailer got 50 new customers
without spending a nickel in advertising (saving himself at least a few thousand
dollars)... they will almost certainly want to keep doing this same deal over and
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over again — month after month and year after year. And as part of the
agreement... you can get paid each time they do these deals...

Without Doing
A Thing.

As you should be, as the person who made it all happen in the first place.

Now, as you can imagine, as well as this works with traditional mainstream
businesses like mechanics and car detailers... it works just as well... if not
better... on the Internet.

In fact, the exact same concept applies:

Just find two similar (but non-competing) businesses on the Internet, have
one of them email an offer to the other’s list of customers and... just like magic...
you get almost instant sales.

There are even ways of tracking the sales online, with the money being
equally distributed to each of your bank accounts automatically in “real time” -
making the whole process very clean, very simple...

And Very Fast.
Does this sound good to you?
Then hang on, it gets even better.

Because the real beauty about this —and I see it all the time — is after doing
several of these deals, you will have money coming in from multiple different
streams with little or no real effort.

Which means your income is less vulnerable to recessions, depressions,
company downsizing or any of the economic forces that affect everyone else you
know.

Plus, if you go after big deals -- with high-ticket products being sold to
large lists of customers...

Then Just One Of These Deals Can Make
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You Wealthy.

In fact, there may be deals so big the businesses you are working with may
not be able to fully fund them, and you may have to find a way to finance
everything yourself.

What do you do when this happens?
The answer is simple:
You finance these deals...

With Other People’s
Money.

Sound impossible?

It's not. There are thousands of investors out there — flushed with cash —
looking for good deals to invest their money in.

You just have to know how to find them, prove you know what you're
doing and be able to set everything up.

Now, technically this is called “joint venture marketing.”

And while it's a pretty simple way to make money, you still have to know a
few details.

First of all, you need to know how to tell the difference between the deals
that will be profitable and the deals that don’t have a prayer of working.

This isn’t brain surgery, but if you don’t know what to look for, you could
end up wasting a lot of time doing joint ventures with the wrong businesses.

Secondly, even though there’s little cost, almost no risk, and a lot of money
to be made — most people have never heard about joint ventures. And it’s only
natural for them to be doubtful when strangers contact them. So you have to know
what to say and how to show proof joint ventures will work for them. Especially if
you are just starting out, with no experience.
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Thirdly, once you set up these deals, you will usually have to find or create
the advertising. You can hire someone to create it for you (which will cost you a
few thousand dollars or more, minimum). But unless the person you hire is
familiar with how joint ventures work, they probably won’t be much help.

And then there are all the other things you need to know — like tracking the
sales (so you know what your share of the money is), finding investors (once you
go for the big deals), and making sure everything happens smoothly from start to
finish.

Again, this isn’t rocket science.

But since there’s nothing on joint ventures in the bookstores, and since they
don’t teach it at any of the schools or colleges — you are going to have to learn it
yourself.

And that’s where | can (hopefully) help you.

Here's how:

| have just put the finishing touches on a new system showing you exactly
how to set up these “joint ventures” quickly and easily... without hassle. I call this

system "Joint Venture Magic."

And I'll send this system right to your doorstep — to use and try in the
privacy of your own home for 30 days —

Before Asking You
To Pay For It.

I’ll tell you more about this special offer in a minute.

But first, here’s what you get:

The “meat” of this system is a joint venture “course” written by my friend
Luis Arauz. Luis’s course contains everything you need to set up your own joint

venture deals.

There is no “filler” in this course — no theory of any kind.
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Just the kind of hard-nosed, “street-smart” information you will need to
make things happen fast.

In fact, in just one short weekend this incredible course takes you from “A
to Z” on joint venture marketing — showing you exactly how to find two separate
companies that should be doing business together, introduce them to the concept
of joint ventures and make the deal...

With You Taking A Fat Percentage
Of The Profits.

Quite frankly if you are really “gung-ho” about making money right away,
you don’t even have to wait for this course to arrive before you get the ball rolling.

You can literally get started today.
Here’s how:

Simply grab your Yellow Pages and start making a list of small to medium
sized businesses that are similar but not direct competitors. Like in our example
above with the car mechanic and car detailer.

When your copy of this system arrives, turn immediately to page 35, print
out the one-page letter you see there and fill in the blanks with your details. Then
simply mail that one-page letter to all of the businesses on the list you made.

And that’s it. Just sit back and go through the rest of the course.

In just a few short days the phone should start to ring because some of the
businesses you mailed to are going to want to do a joint venture with you. Most of
these people will simply want more information. But there will also be others who
are going to say:

“Hey, This Is Interesting;
Let’s Do This!”

At that point, all you do is follow the course, step by step, putting two of
these companies together, and taking a cut of the profits.

Is it really that simple?
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With this incredible course it sure is.

Especially since 80% of the “work” is already done for you.
Here’s what | mean by that:

Can’t write advertising to save your life?

Simply turn to page 59 and pick out one of the prewritten “endorsement
letters”, fill in the details of the business you are joint venturing with (that has the
product to sell), then hand it over to the other business you are joint venturing with
(whose customers you are selling the product to) for them to mail out.

And that’s all there is to it.

Creating the advertising becomes as easy and painless as filling out a blank
check.

Want to know which products or businesses will make a perfect match for a
joint venture?

Simply turn to pages 32-33 and you’ll see 48 examples of companies and
products that will work perfectly with each other. Just pick a combination that
looks interesting and run with it.

Want to find investors for those really big deals?

Simply turn to page 46 and run the small classified ad you see there, word-
for-word, in the financial section of your local newspaper. The very same day the
ad runs... your phone will ring off the hook with investors wanting to know what
you have.

Wondering what to tell someone who wants to know how much
“experience” you have doing joint ventures... before putting your first deal
together?

Simply turn to page 44 and learn two sentences to say that will squash their
doubts right out the gate -- no dealing with any negative comments and no having
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to “sell” them on what you want to do. After you say these two simple sentences,
they will shut up, shake your hand and cooperate with everything you say.

Already found a business with a list of customers, but have no product to
sell them via a joint venture deal?

Simply choose one of these three easy options:

1. Turn to page 10 and run the prewritten classified ad you will find
there in your local newspaper... and you’ll be flooded with calls
from people who have great products, but have no idea how to sell

them.

2. Turn to page 22 and post a short note on each of the four Internet
discussion forums you find, instantly telling thousands of people
how you are looking for joint venture partners (be prepared to get a
lot of email responses!)

3. Turn to page 21 and see exactly how to get the contact information of
over 170,000 U.S. and Canadian product manufacturers. Simply
print out the prewritten letter on page 13, mail it to the businesses
that look interesting to you and then...

Just Sit Back And Wait For
The Phone To Ring.

And that’s just for starters.

This course is jam-packed with the kind of world-class joint venture
strategies and tactics that'll put money in your pocket fast. Such as:

e How to instantly “train” yourself to spot profitable joint venture
deals everywhere you go. (See page 23)

e Eye-opening advice on making your deals and offers so irresistible...
people will bend over backwards to work with you. (See page 39)

e Asimple little “trick” you can use to get almost anyone you joint
venture with to deal with you honestly and ethically all the time.
(See page 40)
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e A “last stop” option that will get people who are skeptical of joint
ventures to not only eagerly want to do business with you... but also
give you up to 50% more of the profits per sale. (See page 44)

e What exact words to say when you talk to investors so they
immediately respect you and take you seriously... even if you are a
“rookie” just starting out. (See page 47)

e How to take the sting out of negotiating your fees for setting up joint
ventures (so you get a fair piece of the profits) without feeling awkward
or having to be an expert negotiator. (See page 51)

e How acting “dumb” can put money in your pocket when getting an
investor to finance one of your joint ventures. (See page 53)

e The easiest way to keep track of sales so you know exactly how much
money is being generated by your deals at any given time. (See page 55)

e A “no-brainer” secret to getting joint venture partners eagerly
seeking you out — saving you hundreds of hours in time and energy.
(See page 96)

e And much more!

Plus, you will also get a CD with all the prewritten sales letters, agreements,
joint venture proposal letters, website addresses, classified ads and checklists you
will need included with the system.

And it’s all so easy, too.
Just like following a recipe.

You start with step one and follow along, taking the tools you need right
out of the course as you go.

And before you know it, you’ll have your first deal up and running, and
putting money directly into your pocket.

And guess what?
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This joint venture course is not the only thing you will get in this system.

That’s Just Section
One.

There are also three additional sections.

Each one contains an exclusive interview with one of the richest, savviest

and most successful joint venture marketers on the planet. And these experts hold
nothing back in these interviews.

In fact, each of these interviews is like a mini-seminar on joint venture

marketing, with several “real-life” joint venture case studies you can use as
“guides” for your own deals.

They also reveal some of the more “advanced” areas not discussed in the

main course such as:

e How Oprah Winfrey created a multi-million dollar stream of
income with one simple joint venture... and how you can “adapt”
what she did for whatever you want to sell.

e A special way to use the Yellow Pages, the Internet and a simple
mathematical formula (so easy an 8th grader can understand) to make
up to a six-figure monthly income.

e How to quickly and easily “arrange” it so you are automatically
paid for each sale made in your joint venture... as soon as they
happen.

e An exclusive look at how Wal-Mart generates millions of dollars per
year using joint ventures... and how you can “model” what they do for
your joint venture deals.

e A sure-fire way of knowing — with almost 100% accuracy - if you

should trust someone enough to joint venture with them... after just

one conversation.
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e A powerful, real-life joint venture “case study” that can easily be copied
and used by almost anyone to make a lot of money very quickly.

e And much more.

Look, this kind of “insider” information is like having your own personal
“dream team” of world-class joint venture marketers standing at your side, guiding
you every step of the way. Telling you exactly what to say, exactly what to do and
exactly how to put money in your pocket as quickly and easily as possible.

That’s why it doesn’t matter if you have zero business experience, or if you
dropped out of school in the 8th grade, or if you are just starting out penniless and
broke.

None of that matters when you possess this system!
And realize this:

When you become a joint venture marketer, you are in a special class of
people. Not exactly a “business owner”. Not exactly an “entrepreneur”.

Instead...
You’re A Player.

Someone who knows how to make money “out of thin air” — without
breaking a sweat or lifting a finger — simply by using other people’s resources,
talent and efforts.

And since you don’t have to “baby sit” any clients, customers or employees
— or deal with any of the headaches and hassles of a regular job — you can be the
master of your own destiny, taking a few weeks, months — even an entire year —
off anytime you want.

And when you go to those annoying family get-togethers or high school
reunions — where everyone is trying to “out shine” one another, bragging about
their big promotions, flashy homes or fancy new cars — you can sit there
confidently, enjoying your drink and knowing full well...

You Have Every Single
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One Of Them Beat.

Because what you do is the exact opposite of owning a traditional business
or working a job.

When you make your living doing joint ventures you wake up, you get out
of bed and there’s no rush. You don’t even have to hurry up and shower or brush
your teeth right away.

You sit down in your office (or at your kitchen table) and you start doing
business whenever you please.

You can do it on the phone. You can do it through email, through FAX,
even through the postal system.

And when you get things set up and running, checks will come in the mail -
or be automatically deposited to your account — for products you helped sell
weeks, months, even years ago. You can even do this “on the side” at first,
keeping your day job or traditional business, and avoid taking any big risks.

And best of all:

It’s just ridiculously easy, once you know the tricks. No matter where you
are now, you will walk away from this system armed with the immediate skills
you need to turn your life around... almost overnight.

In fact, | am so sure this system will work for you — if you follow the easy
instructions and do exactly what it says — | will put my money where my mouth is
and offer you the world’s most “unusual guarantee”.

And here it is:
Pay Nothing Now.

I'll send this entire system to your doorstep to try on your own for a full 30
days — an entire month -- for free. (All you pay is shipping.)

If after that, you aren’t 100% convinced you can make all the money you
can spend using this system, just send it back and you'll owe nothing.
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Here’s how it works:

I will not process your credit card or cash your check until after 30 days. If
you decide to pay by check, you can even “post-date” it 30 days in advance. That
way it’s not cashable by me (or anyone else) for 30 days. It’s not really money.
And you can easily cancel it at any time.

That way | have to trust you, instead of you having to trust me.

And you’ll have a full month to use and try everything for yourself.

So what does it cost?

Well, my minimum consulting fee for giving advice like this is $1,000 an
hour. And it goes up fast when you get to the guys I interviewed to create this
system (whose fees make mine look downright puny!). It’s taken us decades of
blood, sweat and tears learning and mastering this information. And you can easily
spend 10 years or more of “trial and error” just to get a toehold on how this works

in the real world.

Which is why | could easily charge over a thousand dollars for this
information and still deliver the greatest bargain of your life.

However, if you order today, you can have it for just four payments of
$174.25, plus shipping and handling or one payment of $597 ($100 savings), plus
shipping and handling.

But you must hurry. | may stop this "try it before you buy it" offer at any
time.

So don’t put this off or file it away to think over. There’s nothing to think
about anyway, because | will send it to you right now for 30 days without risk.

Here’s how to order:
1.) Order via our secure online order form:

To make one payment of $597 plus shipping and handling -- Go to:
https://www.hardtofindseminars.com/Joint-Venture-Magic-Order.htm
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(Note: if you pay by check, you must use full payment option above).

To make four payments of $174.25 each plus shipping and handling -- Go
to: https://www.hardtofindseminars.com/Joint-Venture-Magic-
Order 3 Pay.htm

2.) Order by phone:

Call 1-858-274-7851 and leave the following information on our secure
order line:

1.) Your full name

2.) Your address (shipping and billing, if they are different)

3.) Your credit card number and type (i.e., Visa, MasterCard, etc.)

4.) The security code on your credit card (the three numbers on the back)
5.) Your credit card expiration date

6.) Your phone number (in case there is a question processing your card.)

7.) Whether you want to make one payment of $597 plus shipping and
handling or 4 payments of $174.25 plus shipping and handling.

Remember, you get to try everything for 30 days for free. All you pay is the
small shipping charge. If you have any questions at all, feel free to contact me any
time, day or night at the number above.

Sincerely,
Aichael S enoff
Michael Senoff

P.S. If | hear from you today, I will also send you a bonus CD-Rom called: “The
$10,000 Ultimate Contract & Business Letter Agreement Guide”. This CD
contains dozens of prewritten agreements and contracts you can use for your joint
venture deals. Instead of paying your lawyer several thousand dollars for a 28-
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pound contract full of “legalese” — that’s almost guaranteed to scare everyone
away, and kill the deal — you can simply “plug” your details into these one or two
page agreements (written in plain English) and hand it over to your joint venture
partners.

You also get a short course (included on the same CD) that shows you how to
actually use these contracts and agreements to your advantage. This product alone
is worth the price of the entire joint venture system. And you can keep it, as my
gift, even if you decide to return the system! But you must request your free Joint
Venture Magic "test drive" today. To order now, go to:
https://www.hardtofindseminars.com/Joint-Venture-Magic-Order.htm

P.P.S. One last thing, if you order right now... | will also give you one full hour of
free, personal 1-on-1 coaching (over the phone) on anything related to joint
ventures. You can pick my brain for ideas, put me to work calling joint venture
partners with you (so you can listen in on how | do my own deals), even have me
help you negotiate a deal for you. Really, I can help you with ANYTHING you
need. No matter how big or how small your questions are...

I’m Just A Phone
Call Away.

Completely at your disposal — and for one full hour. | do joint ventures ALL the
time, and have seen it all, and chances are... | can rattle off the answer to your
questions right away -- even telling you what to say word for word or what to do
step by step.

Plus, I will also tape record our call for you to use and study later on. That way
you don’t have to worry about taking notes or remembering everything. However |
am just one person and my time is maxed as it is. So this part of the deal will not
last forever. | may even end it as early as tomorrow. To order now, go to:
https://www.hardtofindseminars.com/Joint-Venture-Magic-Order.htm
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Copyright Notices

Copyright © MMVII - © MMVIII by JS&M Sales & Marketing Inc

No part of this publication may be reproduced or transmitted in any form or by any
means, mechanical or electronic, including photocopying and recording, or by any
information storage and retrieval system, without permission in writing from the
Publisher. Requests for permission or further information should be addressed to the
Publishers.

Published by:

Michael Senoff

JS&M Sales & Marketing Inc.

4735 Claremont Sq. #361

San Diego, CA 92117

858-234-7851 Office

858-274-2579 Fax

Michael@michaelsenoff.com
http://www.hardtofindseminars.com/MarketingConsulting.html

Legal Notices

While all attempts have been made to verify information provided in this publication,
neither the Author nor the Publisher assumes any responsibility for errors, omissions, or
contrary interpretation of the subject matter herein.

This publication is not intended for use as a source of legal or accounting advice. The
Publisher wants to stress that the information contained herein may be subject to varying
state and/or local laws or regulations. All users are advised to retain competent counsel to
determine what state and/or local laws or regulations may apply to the user’s particular
situation or application of this information.

The purchaser or reader of this publication assumes complete and total responsibility for
the use of these materials and information. The Author and Publisher assume no
responsibility or liability whatsoever on the behalf of any purchaser or reader of these
materials, or the application or non-application of the information contained herein. We
do not guarantee any results you may or may not experience as a result of following the
recommendations or suggestions contained herein. You must test everything for yourself.

Any perceived slights of specific people or organizations is unintentional.
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